70%

of Virginia’s
Small Businesses
are closed.
Not sold!

Objective:
Financially enrich small business owners
and their families by preparing and selling
closely-held businesses at peak sale value…
through our local and national networks
of qualified buyers.
Typical Concerns of Business Owners
• Am I ready to sell …financially and emotionally?
• How much is my business worth?
• Where do I turn for guidance?
We help you navigate these shoals of indecision to
be well-grounded in the next-steps. And that’s where
experience counts! Collectively, our principals have
owned, operated, grown and successfully sold businesses
… so we know from personal and professional experience
the roller-coaster ride that often accompanies the
decision to sell. And uniquely, we manage the emotional
side of the transaction as well by relieving anxieties
during the sale and post-sale transition.

Each Company is Unique so the Plan to
Sell Must be Tailored.
You’ve worked hard to build your business and now
it’s time to plan the transition of your
hard-earned asset.
That’s where we come in … to help you decide on
the best exit-strategy via sale of your business. Our
focus is owner-operated enterprises in virtually all
industries. We have sold businesses as diverse as:
Health Care, Retail, Financial Services,
Construction and Manufacturing.
You and your business are unique. There are no onesize-fits-all solutions. Together, we will work with
you and your Trusted Advisors to deliver actionable
business advice to maximize your company’s
peak sale value.

Our promises to you:
•
•
•
•
•
•

Provide Business Value Enhancement Strategies
Realistic Valuation
Pre-Sale Coaching
Active Negotiation Assistance
Post-Sale Advice and Guidance
Affordable, Fairly-Priced Services

Rich-Biz excels in the sale of small to mid-size
privately held businesses.
Confidence and satisfaction by both business
owners and their Trusted Advisors are critical …
our principals have combined experience of 100+
years providing proven, professional, prompt and
affordable transition solutions to small and
mid-size businesses.

The Importance of Trusted Advisors
Rich-Biz is diligent in coordinating the expertise of
Trusted Advisors to position the company for sale at
peak value. Often that entails teamwork effort by
a business broker, accountant, attorney, personal
financial advisor, banker and others to crystalize
the six major drivers of business value that prove to
potential buyers your company is a viable, profitable
entity that is highly valuable.
•
•
•
•
•
•

Company Organization
Books and Records
Systems and Processes
Policies and Procedures
Personnel and Clientele
Marketing and Sales

A Word From Satisfied Clients
Burl Bachman, ASA, EA, MSPA
President & Founder Retirement Plan
Administrative Services
“I had an effective and enjoyable
business relationship with Wayne
Bullis for over 15 years, leading to
the successful sale of my business
in 2017. Due in no small part to
Wayne’s knowledge, professionalism
and friendship, I am now living a
financially secure retirement with
the satisfaction that comes from
doing it the right way through every step.”

Grooming the Company to Sell at
Peak Value
As we work together to prepare your company for
sale, three guiding principles are paramount:
1. Confidentiality: Business owners must
prevent word of their intent to consider
selling the company to become known and
trigger negative reactions from customers,
vendors and employees.
2. Synergy: The client’s Trusted Advisors are key
players in maximizing peak sale value.
3. Sense of Urgency: The intent is to offer the
business for sale within a realistic
time-horizon.
Note: Rich-Biz provides advisory services for up to six
months, if needed, to help business owners prepare
themselves and their companies for the sale of their
businesses in conjunction with a Listing Agreement.

Business Owners & Trusted Advisors
seeking to sell a business…
it’s worth both of our times to have a conversation.
We are often invited to do so by Owners, CPA’s,
Attorneys, Financial Advisors, Commercial Bankers,
Commercial Real Estate Professionals, Insurance
Professionals and other Centers of Influence. It
never costs anything to talk! Our trusted advisors
at Rich-Biz welcome the opportunity to give and
receive referrals.

Gib DeShazo, President & Owner Emerald
Construction Company
“As sole owner of a company, I was
looking for someone to come in
and work with my management
team and me to help us get to
the next level. Wayne has given
me a new way to look at the
company and a new direction and
appreciation of working on the
company and not for the company.
His focus has been to maximize value for stakeholders
and to create “curb appeal” internally and externally.
As a result, our company is an attractive, profitable,
well-documented, and smooth-running business.”

Mike Shepherd, President & Owner
D & S Contractors
Rich-Biz made the process of
selling my business very easy with
outstanding communications from
the evaluation step, to marketing,
and closing the sale.”

YOUR BROKERAGE TEAM - THE PRINCIPALS
Experience and commitment that drives businesses to sell at peak value
“The principals of Rich-Biz Brokers & Advisors, LLC (add , LLC) are part of your Trusted Advisor Team.”
They’ve won that designation by a unique melding of backgrounds and experiences to drive business
improvement . . . brokerage management, advisory services, commercial banking, and sales management.”

E. Wayne Bullis, Ed.D, CRFA, Managing Member
Wayne is a native of the Northern Neck of Virginia with over 3 decades of success as a
business owner and a financial advisor to small and mid-size business owners. He works
closely with companies’ Trusted Advisors to maximize recommendations, planning and
execution of solutions to sell at peak value.
His professional experience includes 8 years as a Principal in a Richmond-based business
brokerage firm. Additionally, Wayne was founder and sole owner of a financial advisory
company focused on helping Virginia entrepreneurs create, capture and capitalize on
enhanced business value.
Wayne is co-founder of Rich-Biz Brokers & Advisors, LLC and is the firm’s Managing Member… responsible for
managing the delivery of proven, professional, prompt and affordable transition solutions to closely-held businesses.
His academic credentials include both Bachelor and Masters degrees from the College of William and Mary. Wayne
also earned a doctorate focusing on Leadership, Management and Organizational Development from the University
of Virginia. Wayne@richbizbrokers.com

Robert “Bob” Bennett, MBA, Banking/Finance
Bob has been a successful Senior Level commercial banker serving small/mid-size businesses
in Central Virginia for over 4 decades. His professional career profile has been to advise
business owners in enhancing their financial well-being, both personally and professionally…
plus working with clients’ Trusted Advisors to facilitate both the sale and purchase
of companies.
Bob is an Owner/Member of Rich-Biz Brokers & Advisors, LLC. His primary responsibilities
are formulating and executing the firm’s marketing and branding initiatives. Additionally, Bob
spearheads day-to-day business development efforts with closely-held business owners and
their Trusted Advisors. His objective is to sell their businesses at peak value.
Bob is a BSBA graduate of University of North Carolina-Chapel Hill and he earned his MBA from the University of
Richmond Robins School of Business. Rbennett@richbizbrokers.com

As our client, you will always deal directly with the Principals…
Seasoned Business Professionals with a combined 80+ years of proven business success.
Our Principals become your Principals who work closely with you in a true business relationship.
We will help minimize your stress and maximize your experience throughout the sales process. You will never feel
that it is only a business transaction. We know the emotions of selling a business; we care... and we show it!

For more information, contact Your Brokerage Team.
4860 Cox Road • Suite 200 • Glen Allen, Virginia 23060 • 804-217-8354
www.RichBizBrokers.com • info@richbizbrokers.com

